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p
432 %  14%

of Americans have a of Americans with
high-deductible private insurance have
healthcare plan an HSA

USA Today, "Understanding health savings accounts," Sept. 2, 2017 CBS News, “Higher health insurance deductibles a sickening trend for Americans,” June 13, 2019



Thousands turn to GoFundMe for help

S650 million+

raised per year

250,000

medical fundraising
e IRy AL campa ig ns per year

id

” Shannah Lyrik Fleming commented

& Pilot Club of Miami donated $65

The Pilot Club of Miami wants to support Jakey and his family in
their time of need. We are joining your fight. Our prayers are with
you and your family. #jakeystrong #jakeysarmy

2d

Source: gofundme.com/start/medical-fundraising



GoFundMe.com

1in 10

Met their medical fundraising goal

A

Source: Chicago Tribune, “Medical GoFundMe campaigns are a symptom of a sick health insurance system,” Aug. 2018



Questions to ask E]
vour client Q



When was the last time you felt you had control over your
healthcare options?

How is your budget handling higher deductibles and healthcare costs?

When was the last time you saw someone ask for help paying for medical bills on
social media?



Features, facts
and fact finder Q

Assurity.




* One streamlined product
* Simplified Underwriting: $5,000 - $75,000

K F t . * Fully Underwritten: $75,001 - $500,000
ey eatures. * |ssue ages: 18-70

ASSU I’Ity Cr|t|ca| * 11 covered conditions
I ”n ess I nsurance * Pays on each covered condition with a 6-month

separation period

e Return of premium upon death if from a cause other
than a specified critical illness

* Heart attack does not include established (old) myocardial
infarction occurring prior to the issue date, sudden cardiac arrest,
cardiac arrest or cardiopulmonary arrest.



Sarah, 41

Married with two school-aged daughters
Teacher with $58,000/yr. salary
High-deductible healthcare plan

Fact Finder:
Sales Scenario



Step 1: Health Expenses Due to lliness

Out-of-pocket healthcare coverage maximum $15.800

In 2019, the upper limit is $7,900 for an individual and $15,800 for a family.*

Total amount available in Health Savings Account - $2,500
Subtotal = $13,300

*HealthCare.gov, “Out-of-pocket maximum/limit,” Sept. 2019



Step 2: Replacement Funds

Estimate 3 months Monthly Income (3 months) $13,350
of recovery time

Monthly Expenses (3 months)

Mortgage or rent + $4,500

Credit card payment + S675

Car loans & other debt + $1,200
Subtotal = $19,725




Step 3: Solution

1. Health Expenses Due to llIness $13,300

2. Replacement Funds $19,725

Minimum coverage recommended = $33,025

Total monthly cost for $33,000 benefit $30.03

Total monthly premium cost with L B
Return of Premium Rider added 541.14 female, Non-Tobacco
Amount Sarah would need to save each month Sl 100 Calculation based on HSA amount

to cover out—of—pocket maximum ’ of $13,300 needed divided by 12 months




Tools to help
you sell E
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Social Media Kit Social Media Kit

#Critical-lllness-Insurance #Disabilitylncomelnsurance

Assurity.



Assurity. Assurity.

Critical lliness

Insurance Help cover costs and ease
financial worries

Critical lliness Insurance

How Much Critical lliness
Insurance Do | Need?

Assurity.

Subtotal = What state do you ive n?

Monthly Income (3 months)
Monthly Expenses (3 months)

Critical Illness

Assurity. | Assurity. | | Assurity. Assibliy .
Century+ Disability ., ‘ i ‘
Individual Disability Income # Individual Disal S S
'} . | entury+ iIsal ity Income Insurance
Income Insurance Insurance | - Income _Insurance Protect your largest asset: you

for Small-Business ‘ e [ A ¥ rotectiog

Owners

How it Works

Get these tools and more on criticaloutlook.com or on assuritydi.com

Assurity.




Our broad range of products provide more ways to help your clients.

+ Life Insurance

— Disability Income Insurance

As a top disability insurance carrier, our full range of income protection solutions allow you to help every client protect their family and financial plans. Get sales ideas, listen to

podcasts, learn underwriting tips and more at our Disability Insurance Agent Support Site.

— Critical lllness Insurance

Critical lliness Insurance is a great fit for those looking to fill the gap between existing insurance and medical bills or living expenses. Learn about our products and streamlined
processes, get sales tips, marketing materials and more at our Critical lliness Insurance Agent Support Site.

+ Accidental Death Insurance

+ Annuities

Assurity.




AsSsU rity PRODUCTS

Use Our QUiCk QUOter Select Your Quote

* Provides custom quotes for different needs Coverage: $10.000

Base Coverage $10,000.00

* Educates clients and expands coverage with optional
rld e rs Benefit Type Critical lliness
Total $6.45

 Emails the quote to both agent and client, helping to
continue the conversation

Coverage: $25,000

Base Coverage $25,000.00

Benefit Type Critical lliness

myquote.assurity.com/ci
myquote.assurity.com/di
myquote.assurity.com/mortgage

Total $12.85




Underwriting a
made easy




Simplified Underwriting
(up to $75,000)

> =

-l

©

Easy E-App, Quick Policy $100, 4-Day
No Exams Delivery Guarantee*

*Your qualifying simplified underwritten application will be processed and the policy mailed within four business days, or the writing agent will receive $100.
The writing agent must be contracted with Assurity and properly licensed and appointed.



Does your client have past With underwriting review, your client may still
health conditions? qualify for protection against other covered
Don’t stop the sale. illnesses.



Full underwriting available for

One Prqo!uct, Two benefit amounts fromis /o eIk
Underwriting Paths | ¢500,000



Tips for closing

the sale @



Overcoming Objections

L'm healthy — this won't happen

10 7e.



1. Do you know someone who has been diagnosed with

] cancer, heart attack or stroke?
Ask these questions to help

your client realize the
need is real.

Did their diagnosis come as a surprise?

3. Was it tough emotionally or financially for them, their
family or their business?

4. Would you want to feel more empowered in this
situation?



* Tell a story

-I-Ie It A” e Share statistics

* Emphasize the need

Together * Make it personal

e Be confident



Assurity.

FOR PRODUCER USE ONLY. NOT FOR USE WITH THE GENERAL PUBLIC. NOT AVAILABLE IN NEW YORK.

CRITICAL ILLNESS INSURANCE PROVIDES LIMITED BENEFIT COVERAGE. It is not a comprehensive major medical plan or Medicare supplement policy. The description of benefits is intended only to highlight the insured’s
benefits and should not be relied upon to fully determine coverage. If this description conflicts in any way with the terms of the policy, the terms of the policy prevail. This policy may contain reductions of benefits,
limitations and exclusions. For costs and complete details of the coverage, please contact your insurance representative or Assurity to review the policy for more information.

Circular 230 Disclosure: Any U.S. tax information contained in this communication is not intended or written to be used, and cannot be used, for the purpose of (i) avoiding penalties under the Internal Revenue Code, or
(ii) promoting, marketing or recommending to another party any matters addressed herein.

Policy Form No. | H1820 and Rider Form Nos. R 11821, R 11822, R 11824, R 11825, R 11826, R 11827, R 11828, R 11829 and R 11830 underwritten by Assurity Life Insurance Company, Lincoln, NE.

Assurity is a marketing name for the mutual holding company Assurity Group, Inc. and its subsidiaries. Those subsidiaries include but are not limited to: Assurity Life Insurance Company and Assurity Life Insurance
Company of New York. Insurance products and services are offered by Assurity Life Insurance Company in all states except New York. In New York, insurance products and services are offered by Assurity Life Insurance
Company of New York, Albany, NY. Product availability, features and rates may vary by state.




